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2015 has proven to be the most successful year for FHP Living’s West 
Bridgford office.  Ian Marriott, who heads the West Bridgford office, 
looks forward to 2016 and asks the question as to whether or not  
this will continue into next year

Much of the talk over the table at Carluccios, 
Cote, Escabeche and our other favourite 
restaurants in West Bridgford is dominated  
by the trends in the housing market within  
West Bridgford, are prices rising fast? Is the 
market going to slow?...

Well through our eyes we believe that the  
trends will continue. 2015 has been the most 
successful year for FHP Living within West 
Bridgford since we opened our offices in 2012,  
a year in which we have seen almost a quarter  
of our sales going under offer within one week 
and the percentage of asking prices achieved 
rising from 95% to 98%.

The market success brings both joy for Vendors 
but sometimes frustration for Purchasers who 
have missed out on the house that they wish  
to buy and this will in my opinion continue to  
be the case in 2016 despite the Government’s 
best efforts to dampen the housing market.

FHP are no longer the new boys in West 
Bridgford, we are born and bred in Nottingham, 
we are not a corporate body and we are 
committed to providing a personal and 
professional service.  This professionalism  
and dedication has led us on a year to year 
comparison to see the value of the sales through 
our West Bridgford office increase by 225%.

Having previously worked in the corporate 
environment,  the freedom offered by FHP  
Living has been a breath of fresh air and it  
gives me huge satisfaction, as West Bridgford  
is my parish and has been for the past 18 years, 
to see such an improvement as I enter my 
second full year with FHP Living.

I am ably assisted by a fantastic team and am 
fortunate to have the back up of one of the  
East Midlands largest and most professionally 
recognised property consultancies but working 
alongside Jules Hunt, this is the most dynamic 
selling partnership that I have witnessed in my 
18 years of working this patch.

So,  I am looking forward to a busy 2016 –  
if you are thinking of moving then we would  
be delighted to provide you with our views and 
more importantly to understand what would be 
your dream house as we are increasingly finding 
that by having this knowledge we are able to 
provide advanced warning of new houses to 
buyers which can lead to personal and quick 
deals to happen which is hugely rewarding.

We are sometimes seen by some people as 
being “a premium brand” and yes, we do have 
the privilege of dealing with the high end of the 
market and we can offer our Distinctive Homes 
brand but being born and bred in Nottingham, 
and having worked in West Bridgford for 18 
years, both the team and myself are equally 
motivated to sell all size and nature of  
properties and we relish the opportunity  
of being considered alongside any of our 
competitors if you would like some advice. 

Richmond Road
West Bridgford

Sold at 100% of asking price

Burnside Road
West Bridgford

Sold at 103% of asking price

Carlyle Road
West Bridgford

Sold at 103% of asking price

Priory Road
West Bridgford

Sold at 103% of asking price

SOLD

SOLD

SOLD

SOLD

Melton Gardens
Edwalton

Sold at 103% of asking price

Dovedale Road
West Bridgford

Sold at 107% of asking price

SOLD

SOLD

Bunny Lane
Keyworth

Sold at 98% of asking price

Byron Road
West Bridgford

Sold at 104% of asking price

SOLD SOLD

Waddington Drive
West Bridgford

Sold at 96% of asking price

SOLD
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Facts
Honestly
Presented
Successfully selling homes is about experience, diligence and some straight 
talking honesty. It is a refreshing approach that I think works, together with  
really knowing my area… every road, every park, every shop and every school!

Contact either Jules or myself as we would be delighted to chat  
through your thoughts for 2016.

Ian Marriott.


